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1. [locTaHOBKaA Uenwu

«be3 uenn HM ognH BeTep He byaeT NONyTHbIM»
CeHeKa

Llenb — 3TO NnpeaBoCXuuleHmne B MbllUNEHUU
pe3ynbTaTa byayuwen neaTenbHOCTH.

JHeprma — 3To cmaa NtobBU K NOCTaBNEHHOMN
LLesn.



2. BUsyannsauma n nosnTUBHoe
MblLlNeHune

YTO MOXHO npeacTaBuUTb, TO MOXKHO CAENATb.

Jlydwine nrpoku B rosibd NpeacTaBaaAtoT, Kak
LapPUK BAETAET B NYHKY.

bnaroxkenatenbHoe MmblllNeHUe — 3TO
OTCyTCTBUE ITO0.

Jro — 3TO HeraTuBHbIE IMOLUNMN.



3. MapKeTMHrosbln NnaH

Yem Bbile 3Kcno3mnuma obbeKTa Ha PbIHKE,
Tem JOpoXe OH byaeTt npoaaH

KOHUEeHTpauumAa cnpoca
Co3aaHue a*KnotaxKa
PbibasiKa ceTbto

[MpaBubHbIN BbIOOP areHTa = BblbOp
HaWyYLLEero MapKeTUHroBOoro n/jaHa

TydenbKa gna 301yLWKn



4. DKCKN03UBHOE NPaBo NPOAaXKU

IKCKN03UBbI — 3TO Aap 6oros HeaBuKmMmocTu (Fapwu
Kennep)

JKCKNO3MB BbIroAeH COOCTBEHHUKY U areHTy.

Be3 SKCKN03MBA areHT He MOXKeT CKa3aTb 06 obbeKTe
CBOUM KONNeram.

Ecnn y areHTa HeT 3KCK/03MBaA, OH BbIHYXAEH
HpaBuTCcA noKynatento. (A. OraHecsH)

Echv Ha meHA paboTatoT 5 areHToB — A HAHAN Ha CBOU
neHbrn 5 Bparos cebe (P. CoBaarapos)

Y cemu HAHEK anTa 6e3 rnasa (pycckaa nocnosuua)



5. BblCcOKaa Komuccus

Cneumanmncrtol cToAT goporo!

A npoaoam gopoxe! bonblue AeHer NoNOXKY B
Baw KapmaH, yBaXaembl COOCTBEHHUK.

[1yTb K cepALy areHTa eXXuT yepes ero
KOLUenek.

AreHTbl He peLatoT, YTO KynAT NOKynaTe/n, HO
areHTbl pewaroT, YTO YBMAAT Nokynatenu!



6. [lpaBuaAbHaA CTapTOBAA LieHa

[MTopo4yHas Nornka cobCcTBEHHUKOB
Buyers are liers!

PUCKN NepeoueHKHn

Metoa CaHKuHa: mmnHyc 20%

Metoa bunna 3¢pPppoca: 50% ot oxnaaHuu
cobCcTBEHHMKA

CtapToBas UeHa — bapbep MM MarHuT?



/. lpegnpoaa’KHada NOAroTOBKaA

«[MoKa Bbl He nomoeTe OKHa, A HUKOro croaa
He npuseay».

[TpoBepKa MoTUBaLIMKM CODCTBEHHMKA.
OTBNeYeHne OT BpeAHbIX MbICAEMN.

ABTOpVITeT dleHTa. CI'IeLI,l/IafIl/ICT — 3TO TOT, KTO
roBOpUT, HUTO AEe/1aTb.

Xopollaa aypa



8. OTcyTcTBME COOCTBEHHMKA Ha
NOKa3ax

Bonpoc aosepuA

[TOKynaTenb SMOUMOHANBbHO 3aXXMMAETCA B
NPUCYTCTBUN COOCTBEHHUKA

poaaseL, MOXeT BblAaTb CBOO MOTUBALMUIO
OKynaTe/lb OrpaHMUYeH BO BpEeMeHMU
epcoHUPUKaLmna obbeKTa

«OWn, Mbl 3a0blIN 30HTUK»

[1lay3a Ha TOpr.



9. MoKa3bl B 0ANH AEHb

Tam-meHeaKMeHT A1A areHTa
YnobcTBO A1 COOCTBEHHMKA
AXMNOTAXK

«Mbl BCe XOTUM TO, Yero XoTAaT gpyrme. HUKTo
M3 HAC He XO4YeT TO, Yero HUKTO APYrom He
XOYET.

«Kynnto, yTobbl Apyromy He AOCTANOChY.



10. NpaBunbHaA cTpaterna
neperoBopos

OdepTa — UHCTPYMEHT NEPErOBOPLLMKA.

obyrKaaeT K AeUCTBULO
e oba3bIBaeT

POACHAET HamepeHNA

MeHaem 3 nyHKTa Ha 1, uanm 5 Ha 2

[MpodeccnoHanmam areHTa — B CAE/IKe HeT
mesniodyen!



11. NpuBnevyeHme areHTOB K MOUCKY
noKkynaTtenen

Tpocbba 0 nomoLm

E PAaHTUU BblMNJZ1aTbl KOMUCCUN

PACCbIIKMN U NNYHbIe npe3eHTaumm areHTam

Cambint 5OPEKTUBHBLIN UHCTPYMEHT
MapKeTUHra HeaABUKMMOCTHU

Bce peknamHble 610aKeTbl BCEX ar€HTCTB
HeaBUXMMOCTK ByayT npoaBuraTb Bawy
KBapTupy!



[Tone3Hble mbiCan

He TAaXXKuUW TpyAa, a Mmbic/ien xod, onpeaenaet
Haw aoxoAa!

[TopaXeHune — 3TO OANH N3 BapUaHTOB
Pa3BUTMA COObITUIN, KOTOPbLIN cneayeT
oTO6pPOCUTb 338 HEHAZ4OOHOCTbLIO.

BarkHenwunm pakTop ycnexa — Bepa.

McTopumn ycnexa — o4eHb Ba*KkHbl!



Ynaun Bam, gpy3bsa!

MHOro caenok u MHoro yabl6ok!

[lepCcoHaNbHbIN KOYYMHT — Y KaXKA0ro areHTa-
MWIJINOHEPa eCTb HaCTaBHUK!

YuyebHuK YcnewHoro Pnantopa. Knagesb
[Mone3Hbix CoBeTOB — HAaCTO/IbHAA KHUrA areHTa-
MUJINTNOHEPA.

Bctynaute B Accoumnaumto YenelwHoix AreHtos!

CTaHbTe MUNIMOHEPAMM, NPOAABaAA
HeaABUXMMOCTb!
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